
ARE YOU ADDING INCREMENTAL 
SALES WITH EVERY PURCHASE?

Retail price $30
x Yearly Repeat Purchases  
 per Customer 6
= Yearly Sales  
 per Customer $180

Retail price $90
x Yearly Repeat Purchases  
 per Customer 3
= Yearly Sales  
 per Customer            $270

Retail price $35
x Yearly Repeat Purchases  
 per Customer 4
= Yearly Sales  
 per Customer            $140

ALTERNATIVE 
HEALING

SHOES

TENS & 
SUPPLIES

855-285-3300  |  www.vgmretailservices.com  |  retailservices@vgm.com
blog.vgmretailservices.com  |         @VGMRetail

YEARLY  SALES PER CUSTOMER
Alternative Healing $180
Shoes $270
TENS & Supplies      $140
TOTAL YEARLY SALES 
PER CUSTOMER $590

Total Yearly Sales per Customer $590
x Average Markup 50%
= Yearly Profit per Customer  $295

Yearly Profit $295
x Total Customers   1,000

= Additional Yearly Revenue  $295,000

PAIN  
MANAGEMENT

*All calculations are estimates. Outcomes may vary depending on vendors, cost, margins, and sales.



Ve
nd

or
Ki

ne
si

ol
og

y 
Ta

pe
Th

er
ap

eu
tic

 
Br

ac
es

OT
C 

Br
ac

in
g

Sh
oe

s
Or

th
ot

ic
s

Co
m

pr
es

si
on

 
Sl

ee
ve

s
Al

te
rn

at
iv

e 
He

al
in

g
TE

NS
 U

ni
t 

& 
Su

pp
lie

s
M

as
sa

ge
rs

 
Ho

t &
 

Co
ld

Co
m

fo
rt 

& 
Su

pp
or

ts
Co

m
pr

es
si

on
 

St
oc

ki
ng

s

Fr
oz

en
 P

ea
z 

 f
ro

ze
np

ea
z.

co
m

X
Co

re
 P

ro
du

ct
s 

 co
re

pr
od

uc
ts

.c
om

X
X

X
Bi

oM
ed

ic
al

 L
ife

 S
ys

te
m

s 
 b

m
ls

.c
om

X
Co

m
pa

ss
 H

ea
lth

  
co

m
pa

ss
he

al
th

br
an

ds
.c

om
X

X
X

X
X

Ve
rid

ia
n 

He
al

th
ca

re
  

ve
rid

ia
nh

ea
lth

ca
re

.c
om

X
To

pr
ic

in
  

to
pi

ca
lb

io
m

ed
ic

s.
co

m
X

Or
th

oS
le

ev
e 

 i
ng

so
ur

ce
.c

om
X

In
cr

ed
iw

ea
r 

 in
cr

ed
iw

ea
r.c

om
X

X
Vi

on
ic

  
vi

on
ic

sh
oe

s.
co

m
X

X
KT

 Ta
pe

  
kt

ta
pe

.c
om

X
Pe

rfo
rm

an
ce

 H
ea

lth
 

 pe
rfo

rm
an

ce
he

al
th

.c
om

X
X

X
Do

n 
Jo

y 
HM

E 
 d

jo
gl

ob
al

.c
om

X
X

X
M

us
cl

e 
M

X 
To

pi
ca

ls
  

m
us

cl
em

x.
co

m
X

Hu
m

an
 T

ou
ch

  
hu

m
an

to
uc

h.
co

m
X

Pa
ra

ffi
n 

In
te

rn
at

io
na

l 
 p

ar
as

ilk
.c

om

Co
nt

ou
r P

ro
du

ct
s 

 co
nt

ou
rp

ro
du

ct
s.

co
m

X
La

ke
 C

ou
rt 

M
ed

ic
al

  
la

ke
co

ur
t.c

om
X

M
cK

es
so

n 
 m

ck
es

so
n.

co
m

X
X

X
X

X
X

X
M

ed
lin

e 
 

m
ed

lin
ep

la
ce

.c
om

X
X

X
X

X
X

X
Bi

o 
Sk

in
  

pr
o.

bi
os

ki
n.

co
m

X
Dr

. C
om

fo
rt 

 d
rc

om
fo

rt.
co

m
X

M
ed

i 
 d

re
ws

ho
e.

co
m

X
X

X
Im

pl
us

/S
pe

nc
o 

 
im

pl
us

.c
om

X
X

Th
er

afi
rm

  
th

er
afi

rm
.c

om
X

Be
lo

w 
ar

e 
ot

he
r a

dd
-o

n 
pr

od
uc

ts
 a

va
ila

bl
e 

in
 th

e 
pa

in
 m

an
ag

em
en

t c
at

eg
or

y 
an

d 
th

e 
VG

M
 c

on
tra

ct
ed

 v
en

do
rs

 th
at

 s
up

pl
y 

th
em

.

85
5-

28
5-

33
00

  | 
 w

ww
.v

gm
re

ta
ils

er
vi

ce
s.

co
m

  | 
 re

ta
ils

er
vi

ce
s@

vg
m

.c
om

bl
og

.v
gm

re
ta

ils
er

vi
ce

s.
co

m
  | 

    
    

@
VG

M
Re

ta
il

Ar
e 

yo
u 

lo
ok

in
g 

to
 a

dd
 in

cr
em

en
ta

l p
ro

du
ct

s t
o 

yo
ur

 p
ro

du
ct

 m
ix

?  
Co

nt
ac

t V
GM

 R
et

ai
l t

od
ay

 fo
r a

 c
us

to
m

ize
d 

in
cr

em
en

ta
l p

ro
du

ct
 a

na
ly

si
s.


